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Company details
Name
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1. Background
Juan González is the CEO of Tapointel, a Spanish SME operating in the packaging
industry.
In July 2014, he contacted the Enterprise Europe Network to present an idea of a
new product development and commercialisation.
The idea initially emerged from a real technical problem faced by the company in
the course of its activities. In particular, the packaging company had not been
able to find on the market an opening system that could currently meet the
specific needs of a client: a mechanism to open bottles without any external tool.
After hours of hard work, the R&D division of Tapointel had come up with an
innovative system, for which Mr. González sought advice of the Enterprise
Europe Network.
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2. Actions undertaken
In the first meeting, Estrella Alcon1 interviewed Mr. González. She analysed the
idea and advised him on the whole process of protecting inventions.
She explained that before filing a patent application it is of utmost importance to
verify the current state of the art. Indeed, analysing the existing patents in the
technical field is necessary to assess the patentability and the freedom to
operate in a certain market.
After performing a patent search it was concluded that none of the already
patented opening systems offered the original solution that the company
envisaged.
As a consequence, Tapointel started working on the development of an enhanced
prototype of the innovative opening system.

3. Results
Tapointel filed a national patent application with the Spanish patent office. The
Enterprise Europe Network expert explained that once a patent is applied for, the
company would have had a 12-month period to claim its first filing date (i.e.
priority date) when filing subsequent patent applications2 for the same invention
in other countries.
This period was used by Tapointel to assess the success of the new product in
different countries in view of a possible extension of the patent protection in
other territories. During the same period, the company also started adapting its
production lines and machinery to produce new bottle lids.
In addition, in order to exploit the invention, the company also entered into
negotiations with European companies for licensing-out of its technology.

4. Lessons Learned
Every day there are many good ideas and research results that are put aside due
to inappropriate innovation strategies.
Before starting the development of a new technology or research project,
entrepreneurs must carefully review the state of the technology, by using patent
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IPR expert at Enterprise Europe Network and the European IPR Helpdesk Ambassador.
If a priority of an earlier application is claimed, when filing subsequent patent applications for the same
invention in other countries, the latter applications will be deemed as filed on the same date of the earlier
application.
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databases3, to check if the solution developed is new and whether any conflicting
patents or patent applications actually block patentability and commercialisation
of the invention.
Furthermore, being aware of the different laws regulating the protection of
intangible assets at the international level can be crucial for the definition of an
effective strategy in the internationalisation process4.
The free of charge services offered by the Enterprise Europe Network and the
European IPR Helpdesk are specifically created to ensure that European SMEs
can have access to all necessary information for the successful management of
intellectual property rights.
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You can read about patent searches in the European IPR Helpdesk fact sheet “How to search for patent
information”, available here.
4
For further information on the management of intellectual property rights in the internationalisation process,
please refer to the European IPR Helpdesk fact sheet on “Intellectual property relevance in internationalisation”
available in our online library.
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GET IN TOUCH
For comments, suggestions or further information, please contact
European IPR Helpdesk
c/o infeurope S.A.
62, rue Charles Martel
L-2134, Luxembourg
Email: service@iprhelpdesk.eu
Phone: +352 25 22 33 - 333
Fax: +352 25 22 33 – 334
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ABOUT THE EUROPEAN IPR HELPDESK
The European IPR Helpdesk aims at raising awareness of Intellectual Property (IP) and Intellectual Property
Rights (IPR) by providing information, direct advice and training on IP and IPR matters to current and potential
participants of EU funded projects. In addition, the European IPR Helpdesk provides IP support to EU SMEs
negotiating or concluding transnational partnership agreements, especially through the Enterprise Europe
Network. All services provided are free of charge.
Helpline: The Helpline service answers your IP queries within three working days. Please contact us via
registration on our website – www.iprhelpdesk.eu – phone or fax.
Website: On our website you can find extensive information and helpful documents on different aspects of IPR
and IP management, especially with regard to specific IP questions in the context of EU funded programmes.
Newsletter and Bulletin: Keep track of the latest news on IP and read expert articles and case studies by
subscribing to our email newsletter and Bulletin.
Training: We have designed a training catalogue consisting of nine different modules. If you are interested in
planning a session with us, simply send us an email at training@iprhelpdesk.eu.
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The European IPR Helpdesk project receives funding from the European Union’s Horizon 2020 research and
innovation programme under Grant Agreement No 641474. It is managed by the European Commission’s
Executive Agency for Small and Medium-sized Enterprises (EASME), with policy guidance provided by the
European Commission’s Internal Market, Industry, Entrepreneurship and SMEs Directorate-General.
Even though this Case Study has been developed with the financial support of the EU, the positions expressed
are those of the authors and do not necessarily reflect the official opinion of EASME or the European
Commission. Neither EASME nor the European Commission nor any person acting on behalf of the EASME or the
European Commission is responsible for the use which might be made of this information.
Although the European IPR Helpdesk endeavours to deliver a high level service, no guarantee can be given on
the correctness or completeness of the content of this Case Study and neither the European Commission nor
the European IPR Helpdesk consortium members are responsible or may be held accountable for any loss
suffered as a result of reliance upon the content of this Case Study.
The European IPR Helpdesk complete disclaimer is available at www.iprhelpdesk.eu.
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